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Introduction
At Condor International, we believe it’s a pity and a waste to think of an intraoral scanner as just an impression-taking device. Instead, we realize that the
complex & innovative technology we built into the Condor is capable of so much
more.
This becomes apparent, for example, when we take a look at the color-quality
of our 3D files. Our scans show such realism and detail, it empowers you to
completely rethink the way you interact with. Where you used to bend over your
chair for the duration of the visit, you suddenly find yourself sitting down with
the patient next to you, analyzing the scan & discussing potential treatments
together. In this day and age, this is exactly the kind of transparency patients are
looking for.
Remarkably enough, this is just one of the many ways in which the Condor can
have a revolutionary impact on your workflow. From a disruptive price to unseen
color and image quality, please read-on as we demonstrate how the Condor,
essentially, is the only intra-oral scanner worth going digital for.
Sincerely,
Guy De Vreese & Prof. François Duret
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E v e r yt h i n g y ou ex pect f rom
a n i n t r a - oral s canner...
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Product Over view

1

Accurate
Precise enough to scan a human hair, Condor impressions
give you the accuracy you need for a perfect-fit. As
precision depends on the type of indication, please
contact us if you have accuracy-related questions.

2

F a st
The good news is that we are currently clocking in at
1-minute per arch and 30 seconds per quadrant. The best
news is that we are constantly improving our algorithms.

3

o p e n .S T L
Condor exports open .STL files, allowing you to work
with any lab in the world.

4

Small
Condor consists of nothing more than a hand piece
the size of a toothbrush, a portable gaming laptop, and
cutting-egde software.

5

No p o wd e r
Last but not least, Condor requires no powder to make
digital impressions.
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The Condor Advantages
Hype r- re alistic color s

Since Condor does not rely on textures or artificial recoloring, our files set a
new standard for building color information into a digital impression. As a matter
of fact, it allows Condor to be used for diagnostic and patient communication
purposes. We understand that this is all very abstract, so why don’t you take a
look for yourself?
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The Condor Advantages
Sof t wa re - drive n

Condor is based on a software concept similar to artificial intelligence. So just
like a translation algorithm improves over time, so do our imaging algorithms.
While the hand piece has not changed since our first prototype, every day our
software has gotten faster, more accurate, and easier to use. As these updates
are available for every Condor user for free, we see this as a tremendous
advantage.
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The Condor Advantages
Af forda ble

The lack of complex and expensive hardware allows Condor to enter the market
at a disruptive price point. Additionally, to ensure all users they are getting the
most out of their Condor, we have chosen not to charge any license fees, click
fees, or update fees.
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Much more than an
impression-taking device.
Thanks to their hyper-realistic colors and high accuracy, Condor scans can be used for much
more than only making a restoration. To allow dentists to use our intra-oral scanner for a wide
range of diagnostic and communication purposes, we have built and integrated a wide range of
digital applications.

Distinguish all different tissues for effortless locating of the
margin line or undercuts.

S pecs

Transparent patient communication by viewing 3D scans together
Improved peer discussions by sharing 3D scans
Have an easier time explaining patients the need for
a certain treatment.

Use the Condor in combination with 3rd party
software. From automatic veneer selection to
custom smile design, the Condor has started a
new era in digital dental applications.

Digital scans can make documenting and
archiving your patient base so much easier.
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Parts of the diagnosis do no longer
require the presence of the patient.

Have an easier time
explaining patients the need
for a certain treatment.

Design and manufacture
directly in-house.

Share the scan with peers
and discuss the case and
plan therapy based on the
same realistic 3D image.

Send the data to your lab
for production.
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The Vision of Prof. François Duret.
Whereas some might experience the launch of the Condor as the end of a 40-year journey, I find
myself thinking of this much more as the start of a new one. One where this so-called final puzzle
piece is actually the centerpiece of tomorrow’s dental practice. In fact, what I started working on
4 decades ago was not a digital workflow for the sake of being digital. It was a network of digital
technologies that could serve as a solid foundation for generations of digital applications to come.
And it’s exactly with the launch of the Condor that we finally have the cornerstone that can carry
this future generation of digital dental applications.
While I strongly believe these next-generation digital tools will take on all sorts of colors and
shapes, I do expect a certain emphasis on ameliorating the way the industry communicates.
Regardless of introducing a whole different dynamic to the industry, the Condor will not disrupt
existing relationships between the different parties in dentistry. Instead, the Condor will bring all
different stakeholders closer to each other. Its visual strength will bring patients closer to their
dentists, while its tendency towards interconnectivity will bring dentists closer to their labs.
What I am proud of most, however, is the fact that we have been capable of introducing such a
revolutionary product at such an incredible price point. I have never ignored affordability as a major
factor in the success of any innovation and take pride in the fact that our pricing could impossibly
be seen as an obstacle. Because, at the end of the day, it’s only the CAD/CAM technologies that
are widely used that can take dentistry to the next level and change the world.

Sincerely,
Prof. François Duret
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